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bra nd partners. 1208 N UNIVERSITY DRIVE | NACOGDOCHES, TX

Freestanding 2" Gen restaurant with a drive thru and grease trap for sale or for lease. 32 parking spaces provided. This freestanding building offers a large pylon sign with great
visibility. Stephen F. Austin State University is 0.7 miles away from site with 12,035 students.

Demographics 1mile 3mile Smile Details Area Attractions
. Brookishire Brothers
Population 31,255 40,690 46,602 Building Size: 3,377SF e
. . Land Size: 25,617 SF S
Daytime Population 19,820 23,336 25,000 Traffic Counts: 16,100 VPD @
POPeYeS =
Average HHIncome $45,477 $48,543 $50,583 CITI'RENDS
Walmart HIBBETT
Luke Mullen Jeff Brand Lexy Siebenaler Brand Partners
214.306.7906 2149972111 708.860.5399
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luke@brandpartners.co
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jeff@brandpartners.co
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Lexy Siebenaler
708.860.5399

lexy@brandpartners.co

Brand Partners
5720 LBJ Freeway, Suite 580
Dallas, Texas 75240




bra nd partners. 1208 N UNIVERSITY DRIVE | NACOGDOCHES, TX

T OMALL ARG

e ————

SO v w s1rrf [
- ————

- '

o™

‘\ \
x
\ \ % \
‘ \
. y !
\ X2
\ ‘.
.‘. .1'\‘ .
A .\ : ;
N
O"z“ i N
” \ > S
e 3!
- -’1 L — e 3 b
N7 5 .
P - L ?

(vncant ot}

¥ e s
| ) ‘v .IT I !
\ :
\ > - L~
g - ]
)
\ & St & = ke
Si i =™
-
\ s ach - _ 5 L. .-—.
> o Sy y—— -yl T :
' EorTivi:. e 1000 - pe P TS ) "'ﬁ“—"’—
S ' Xe 3.7 A1 260" 2 190086 g ~.--—._;__ o

UNIVERSITY DORNVE /FARM MAZKET ROAD N 1175

Luke Mullen Jeff Brand Lexy Siebenaler Brand Partners
214.306.7906 214997.2111 708.860.5399 5720 LBJ Freeway, Suite 580
luke@brandpartners.co jeff@brandpartners.co lexy@brandpartners.co Dallas, Texas 75240



@ Information About BrokerageServices

OPPORTUNITY

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPESOF REALESTATELICENSEHOLDERS:
ABROKER s responsible for all brokerage activities,
including acts performed by sales agents sponsored
by the broker.
«  ASALBSAGENT must be sponsored by a broker and
works with clients on behalf of the broker.

ABROKERSMINIMUM DUTIES REQURED BYLAW(A
client is the person or party that the broker represents):
*  Putthe interests of the client above all others,
including the broker's owninterests;
* Inform the client of any material information about
the property or transaction received by the broker;
»  Answer the client’s questions and present any offer
to or counter-offer from the client; and
» Treatall parties to areal estate transactionhonestly
and fairly.

ALICENSEHOLDER CANREPRESENTA PARTYIN AREAL
ESTATE TRANSACTION:

ASAGENTFOROVWNER (SELLERILANDLORD):

The broker becomes the property owner's agentthrough
an agreement with the owner, usually in awritten listing
to sell or property management agreement. An owner's
agent must perform the broker's minimum duties above
and must inform the owner of any material information
about the property or transaction known by the agent,
including information disclosed to the agent or subagent
by the buyer or buyer'sagent.

Brand Capital Partners, LLC

AGENTFORBUYER/TENANT:

The broker becomes the buyer/tenant's agent by
agreeing to represent the buyer, usually through a
written representation agreement. Abuyer's agent
must perform the broker’s minimum duties above
and must inform the buyer of any material
information about the property or transaction known
by the agent, including information disclosed to the
agent by the seller or seller'sagent.

ASAGENTFORBOTH-INTERMEDIARY:

Toact asan intermediary between the parties the
broker must first obtain the written agreement of
each party to the transaction. The writtenagreement
must state who will pay the broker and, in
conspicuous bold or underlined print, set forth the
broker's obligations asan intermediary. Abroker
who acts asan intermediary:

*  Musttreat all parties to the transaction
impartially andfairly;

+  May, with the parties' writtenconsent, appoint
adifferent license holder associated with the
broker to each party (ownerand
buyer) tocommunicate with, provide opinions
and advice to, and carry out the instructions of
each party to thetransaction.

*  Must not,unless specifically authorized in
writing to do so by the party, disclose:

o that the owner willaccept aprice less than
the written askingprice;
o___that the buyer/tenant willpay a price

greater than the price submitted in a
written offer; and

o any confidential information orany other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so bylaw.

AS SUBAGENT:

Alicense holder acts asa subagent when aiding a
buyer in atransaction without an agreement to
represent the buyer. Asubagent can assist the
buyer but does not represent the buyer and must
place the interests ofthe owner first.

TOAVOID DISPUTES, ALL AGREEIVENTS
BETWEEN YOU AND A BROKERSHOULD BEIN
WRITING AND CLEARLYESTABLISH:

«  Thebroker's duties and responsibilities to
you, and your obligations under the
representation agreement.

*  Who will pay the broker for services
provided to you, when payment will be
made and how the payment will be
calculated.

LICENSEHOLDERCONTACTINFORMATION:

This notice is being provided for information
purposes. It does not create an obligation for
you to use the broker’s services. Please
acknowledge receipt of this notice below and
retain a copy for yourrecords.

Licensed Broker/Broker Firm Name or Primary Assumed LicenseNo. Phone
Business Name
Jeff Brand 41754 jeff@brandpartners.co 214-620-0999
Designated Broker of Firm LicenseNo. i Phone
Luke Mullen 660709 luke@brandpartners.co 214-306-7906
Sales Agent/Associate’s Name License No. Prone

Regulated by the Texas Real Estate Commission

Buyer/Tenant/Seller/Landlord Initials

Information available at www.trec texas.gov



